
C A M E  O F F  T H E  M A R K E T  T H I S  Y E A R ?

The Fall-to-Spring
Timeline

The best spring sales in the foothills are built in October. Month

by month, what I handle and what you handle so the second

time is the last time.
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The fall-to-spring timeline

If your luxury home came off the market this year, please don't put it back on in January

with the same plan. Spring buyers in Placer and El Dorado County are the most motivated of

the year, and they are also the most careful. Here is the calendar my team and I run, split

into what we handle and what you handle, so “start now” actually means something.

M O N T H W H A T  I  H A N D L E W H A T  Y O U  H A N D L E

October Walk-through with you; valuation from closed

sales; read the first listing's history (days on

market, price changes, feedback) so we plan

around what buyers already saw; marketing

plan in writing

Pick a 45-minute window for the

walk-through. Pull anything you

have from the first listing. Decide

your ideal move-out month.

November Line up the short list: painter, handyman, stager,

pre-inspection; acreage paperwork (well, septic,

defensible space) if it applies

Say yes or no to the short list.

Nothing else.

December Work gets done while everyone else is at holiday

parties; book photography for the first clear

week of January

Enjoy the holidays. You're ahead.

January Photography, video, drone, floor plans; ads built

for the Bay Area, Los Angeles, San Diego,

Phoenix, and Reno; private preview to my buyer

list and the top luxury and relocation agents

Final number confirmed against

January closings, together.

February – March Launch on a date we choose; broker preview

week one; Friday calls from launch to close

Keep the house show-ready.

Take the Friday call.

Why the fall matters here

Two things are true about our market. The foothills show best in spring, when the hills are

green and Folsom Lake is full. And the buyers who move here from out of the area do their

shopping in January and February, before they commit to a move. A home that launches in

late February with fresh photography, a real number, and a plan meets both. A home that

relists in January with last year's photos meets neither.

October is the month that decides your spring. Everything after that is just

execution, and execution is my team's job.

—  C I N D Y



What to do this week

1. Scan the code below for your current home value from closed sales. It takes about a minute.

2. Find the paperwork from the first listing, if you still have it. I'd like to read it with you.

3. Text or call me with a day in October that works for the walk-through.

A little about me: I grew up in Montana, ran businesses before real estate, and I still answer my

own phone. My team and I work Placer, Sacramento, and El Dorado Counties, from Granite

Bay and El Dorado Hills to Loomis, Auburn, Folsom, and East Sacramento, and homes that

didn't sell the first time are a big part of what we do. You will get a straight answer from me, in

writing, before you sign anything.

N E X T  S T E P

Spring is five months away. Start now.

S C A N  F O R  Y O U R

H O M E  V A L U E  F R O M

C L O S E D  S A L E S

Get your current home value from closed

sales, then let's walk the home together this

month. The timeline is the plan. We'll fill in

the dates.

Call or text 805-478-1412

Email cindy@luxandland.com  · 

luxandland.com

Book a time calendly.com/realcindylitz
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